nterprise CAR SALES FACT SHEET

car sales
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ESTABLISHED:
1962

WORLD HEADQUARTERS:
St. Louis, Missouri

EXECUTIVES:

o Andrew C. Taylor, Chairman and CEO

e Donald L. Ross, President and Vice Chairman

e Pam Nicholson, Executive Vice President and COO

e Matt Darrah, Senior Vice President of North American Operations
e Tim Walsh, Senior Vice President, Enterprise Car Sales

BACKGROUND:

* One of the largest sellers of certified used vehicles in the United States

e Offers customers one of the industry’s most diverse, continually revolving inventory of more than 120
makes and models of high-quality, low-mileage, ASE-certified used vehicles

o Creates value-added partnerships with national and local financial institutions, such as credit unions,
that provide members with easy access to high-quality used vehicles

PRIMARY ACTIVITIES:

 No-haggle pricing set below Kelley Blue Book®

e 12-month/12,000-mile limited powertrain warranty
e 7-Day Repurchase Agreement

e Enterprise Roadside Assistance

OPERATIONS:
e More than 170 Car Sales locations throughout the United States

CORPORATE CITIZENSHIP:

At Enterprise we are committed to:

e Becoming an integral part of the communities in which we operate by building relationships
with our business partners and customer base

e Contributing to our communities by buying goods and services locally

e Hiring men and women who reflect the diversity of the communities in which we operate

e Contributing financially to a variety of efforts and organizations each year

e Encouraging our employees to involve themselves in the communities that support our business

e Making it our business to do the right thing.

CONTACT US:
o Car Sales Web site at www.enterprisecarsales.com with real-time inventory, photos, and more
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